
HOMELAND SECURITY STRATEGIES, INC.

World Headquarters
145 Huguenot Street, Suite 310

New Rochelle, NY 10801
tel. (914) 654-8700; fax. (914) 654-1302 

E-mail: info@spyzone.com
www.spyzone.com

www.gcomtech.com
www.bombjammers.com

HSS’s Programs are completely new. They are each designed to provide the distributor with all of the tools neces-
sary to succeed in the High Tech Surveilllance Technology Industry. Our new programs include more competitive
pricing, higher margins, and the most comprehensive promotional support in the industry.  In order to partici-
pate in the Programs, it is essential to determine which HSS program best matches your particular objectives and
capabilities. Our markets range from highly selective government sales through law enforcement, military and
corporate sales products. These are distinctly different markets which require specific skills and contacts.
Therefore, we require, as a first step, the completion of this questionnaire. Please return it at your convienence
(fax OK) to take advantage of the NEW support programs HSS is offering to authorized agents:

- Lower Prices on Quantity Purchase -      State-of-the-Art Technology
- Upgrade Programs -      Extended Service Contracts and Warranties
- Financial Support (co-financing) -      High Tech Specialty Markets

Please enter your exact address, phone and fax information. 

w BusinessName:____________________________________________________________________________

YourName:_____________________________________Title:________________________________________

w Address:__________________________________________________________________________________

City: __________________________________________________________ State:_________________________

Country:________________________________________________________PostalCode:________________________

w Phone:_____________________________________Fax: __________________________________________

Pager:___________________________________ Mobile Phone:_________________________________________     

w E-mail Address: ___________________________________________________________________________

Website:  ___________________________________________________________________________________________
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w - Your Company’s Number of Employees _______________  Your Company's Annual Sales $ _______________________
w - Net worth $________________________________ Available capital for Marketing HSS Prods. $______________

w - (Circle those items that apply) Description of Current Business:
Manufacturer, Distributor, Representative/Agent, Corporation, Partnership, Sole Ownership, Limited Partnership

w - Years in Business:  ______ Years at Present Location: ______
w - Description of Your Current Product Lines:  ____________________________________________________________
w - Names/Titles of Proprietors, Partners or Officers:  

1.  __________________________________________ 2. ___________________________________________________
3.  __________________________________________ 4. ___________________________________________________

w - Bank References: ___________________________________________________________________________________  

w - Do you currently market to these segments or have strong contacts in these segments? Please explain.
Currently Market Annual Sales Have Contacts Other

1. Government Yes____   No___ ____________ Yes____   No___ ____________________
2. Military Yes____   No___ ____________ Yes____   No___ ____________________
3. Law Enforcement Yes____   No___ ____________ Yes____   No___ ____________________
4. Corporations Yes____   No___ ____________ Yes____   No___ ____________________
5. High Profile Individuals  Yes____   No___ ____________ Yes____   No___ ____________________
6. Wealthy Individuals Yes____   No___ ____________ Yes____   No___ ____________________

If answer to items 1, 2 or 3 is Yes please complete the following for consideration as a G-COM Technologies Distributor.
Circle which sectors describe your contacts or clients in the government, military or law enforcement sectors

Executive Branch, Ministry Level, Agencies, Embassies, Central Command, Procurement, Administrative

Do you recieve requests for tenders? Yes____   No____        Average size in U.S. Dollars    $_________

Historical annual sales to these segments  $___________        Projected segment sales $_________

w - Size of Sales Force: ___________________ Number of Field Reps: ___________________
w - Number of Service Personnel___________ Number of Engineers/Sales Engineers_____________________
w - Method of Sales (Check All Applicable):  Trade Shows ___Telephone___  Mail ___  Showroom ___Internet___
w - Are You Currently a Dealer or Distributor of Security/Surveillance Products?   Yes___  No __
w - If Yes, What Products Do You Handle?___________________________________________________________________ 
w - Which Manufacturers Do You Represent?________________________________________________________________
w - Years Representing Them: ________  Annual Sales in This Field $________________

S IF YOU ARE CURRENTLY MARKETING HSS PRODUCTS 

Please check your level of interest in  continuing to market HSS products:

q - Very interested - please contact me immediately
q - Interested - but would like to know more
q - Not very interested at this time - please send me more information for future decisions
q - Not interested at this time

Please answer the following questions

w - How did you hear about HSS?_________________________________________________________________________

w - What is your time frame in getting into this business?_______________________________________________________

w - Who is your previous account representative (if any)?_______________________________________________________

w - What should HSS be doing to activate your account?_______________________________________________________
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SPECIFIC AREA OF INTERST

q - G–Com Technologies: marketing to governments, military and agencies. Products include GSM/CDMA 

monitoring and intercept, fax/data and voice monitoring and intercept, satellite communications, wireless 
digital communication, COMINT, COMSEC and cellular intercept.
q - Joint Venture q - Distribution

q - Homeland Security Strategies:  marketing to corporations, governments and law enforcement. 

Products include surveillance, secure communications, lie detection, kidnap protection, surveillance 
countermeasure, bomb detection and jamming, EOD, covert voice logging.
q - Joint Venture q - Distribution

w - Would you like to meet with our management either at World Headquarters in New York, Miami, or in London?  If so
what would you like to accomplish?

____________________________________________________________________________________________________

q - I am interested in arranging a visit of the HSS Technical Engineering Team for private and government demonstrations
q - I am interested in obtaining samples of HSS products
q - I am interested in more information regarding HSS co-financing sample program.
q - I am interested in more information regarding your Marketing Presentation Kit 

HSS presents its revolutionary Market Research and Evaluation Program.  With the MREP, a potential dealer is able to test mar-
ket demand without hiring expensive consultants or making substantial commitments to capital.  The MREP can assist you in deter-
mining the size and potential market in your region or country.  Consisting of a series of product guides and training manuals, the
MREP details HSS products, programs and equipment to help solve prospective clients’ problems.

q - Rush me  information on MREP Program

q - I am interested in receiving price quotes for government bids

q - I am interested in attending a One-Day Marketing and Training Seminar
q - in New York         q - in London          q - in Mexico City         q - in Miami        q - in Hong Kong

q - I am interested in more information regarding the SECURITYSOURCE LIBRARY™ 
The SECURITYSOURCE LIBRARY™ is a 12-Volume library which contains information on the methodology, equipment, and tech-
niques needed by security professionals.  The facts, figures, history, and background information are all at your fingertips.  It is
easy to use -- designed for both professional and layman alike.  Each subject is organized in outline format providing a step-by-
step guide to the elements in each topic.  The 12 volumes include: Covert Audio Interception, Electronic Surveillance
Countermeasures, Electro-Optical Surveillance, Radio Communications, Audio Surveillance, Explosive and Contraband
Detection, Armor, Voice Stress Analysis, Tracking and Locating Systems, Bomb Jamming.

q - I am interested in attending one of HSS’s formal indoctrination programs:
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This program is designed to provide the necessary tools to develop your business.  It is divided into the following segments:
Phase I: Discuss Distributor Program
Phase II: Prepare Revenue Projections
Phase III: Identify and Review Your Contacts and Client Profiles
Phase IV: Prepare and Refine Marketing Strategies
Phase V: Finalize Agency Agreement
Phase VI: Select Samples
Phase VII: Make Payment
Phase VII: Begin Training Program
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PRODUCTS OF INTEREST - Please put a number from 1-5 (1=less important 5=more important) in the
corresponding box beside each product category:

Authorized Government Agencies & Corporations
Cellular Telephone (Analog, Digital/GSM) Monitoring and Intercept*
Voice/Fax Monitoring and Intercept*
Secure Mobile and Satellite Communications, Encryption of Voice, Fax and Data
Bugs, Taps, Hidden Recorders, Hidden Cameras Detection Equipment
Long Range and Remote Surveillance Systems*
LASER Monitoring & Data Acquisition Systems*
Integrated Security Solutions
Audio and Video Discreet Recording Systems
Scramblers/Encryption
Lie Detection by Voice Stress Analysis Equipment and Services

COUNTERTERRORIST SYSTEMS — DEFENSE AGAINST RADIO CONTROLLED BOMBS
BombJammer VIP-200 (portable briefcase)
BombJammer VIP-300 Series (vehicle mounted)
BombJammer VIP-600 (military manpack)
BombJammer VIP-900 (stationary facil ity defense)
Custom Engineered Systems

Integrated Security Solutions
Airports/Banks/Prisons, etc.
Explosive Detection/Narcotics/Contraband Detection Systems
Perimeter Security and Control, Border Surveillance

Services, Training & Seminars

SWEEP Programs
Project Consultancy
Custom Product Development
Agent Training and Marketing Program Seminars          
Covert Video/Audio Systems & Monitoring and Decoding Training Programs
GSM Intercept & Monitoring Work Shop/G-Com Technologies Product Line
Electronic Lie Detection and Analysis
Bomb Detection & Prevention
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Your Area

$
$
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* For Authorized Agencies Only

Security Intelligence Technologies, Inc.
HOMELAND SECURITY STRATEGIES, INC. – WORLD HEADQUARTERS

145 Huguenot Street, Suite 310, New Rochelle, New York 10801
Tel. (914) 654 8700    Fax. (914) 654 1302

e-mail: info@spyzone.com
www.spyzone.com  •  www.bombjammers.com  •  www.gcomtech.com

Homeland Security Strategies, Inc. is a wholly owned subsidiary of Security Intelligence Technologies, Inc., a publicly traded company.
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